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Your GMAC Real Estate Sales Associate can show you any house that’s for sale in your market — not just
the homes listed by our company. If you see a house for sale that you like, arrange a viewing through us.

Commit yourself to working with one Sales Associate who can learn your likes and dislikes in homes and

make your home-buying process much easier. Turn to a GMAC Real Estate Sales Associate for your real
estate needs.
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Mortgage Chart — Your guide to affordability
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It is important that you obtain a mortgage pre-approval § (
# $ ( #
# , # # Payments

below are based on a 30-year amortization and include principal and interest only. Ask
your GMAC Real Estate associate what to add for taxes and insurance.

! ! N " "l # #1 $ $1! %

<4 :30 AB 47: M A A 3 A? 23< €@ C<3 CA ?B4 C4 B?A C?::A 3B?< 304:A
:30:3 @: BCC @CA3 @? CCB <@ @ <34:C <? 43 A@ 420 ACA 3 A4 24 CB@ 3
7C 048 B: <:? B3 C IS :33B< @B ?A @A AC @ A?B <: C4 <A 240 <4 C
4A <@A :C< @<B ?A<@3 2?2 26A BC B4< B? :A A o007 @: 734 @C A<B
C<<4 3: M 3?7 3B: 43 4:A <@AC ?0cC: A4 A 7 4 BA 3B: B 73: 1< BB@
<@ A<@ AQ ::0 CB ?4< C? :B@ 33C33 4< A<B 42 4C< ccc ?B 240 ?C2C3 BB C4A
IA3 00 <43 <@ <AC Az A?B A? 3 C4 3B? 3A 400 4:0 < 44 <pA @C: :AC
47B CAB B@ 3AB <4:4 @< 4 << @B A4 A? 37: C3?: 3<4:3 3?2 ?AC 4C4:4
43?7 C72A 4 @ 7BA 42CB ? B3 @3C :3C0 @c 234 <A 33: A3 B CBB 4 C3 ?AB 3<@?
4A 3A 43<:3 443 A3B 4 3C< 477 A? 1B :A3 1?7 3<B 0 <4 <3 AC? A<?2<C CB 3:
404 4B0 4A< A<@ 4C4 <@ 44: BA: 4 <:4B 42A<@C BAC?? tAB43 0@ <B <B ?@? < A<
4B3 4C3 40< 3?23 4<? @BA 4C< AG? 433 A?: 44 CBA 472C3 427 447 B? @B@ 14 20A @3 BBA
3C :B 4B< ?3B 408 C43 4<C :4 4A? 4303 < 44A C< 4 CAd< 42C C4A BA?:? 1<C43

33A 3A 3 AQ@GA 4B: ?A 4: @BC 4<< < 4A3 30 4C? CB4 44: :4: 4 1 ?2AC 472:72:< B: :A



» 6 # $ # #
» 5 # $ $ 0 #
> 1 # #
(
# # (
> ( (
(
» 6 ( E # $
( #
, #
> " # , # #
>I * # *
# # # $
+ ( #(
> 5 # # (# 6 #
F
> ( (

Factor in the costs of commuting as you’re looking at neighborhoods. If your daily commute to work, school,
shopping or other locations will be very long, you may have greater automobile expenses, such as gas,
maintenance and insurance.
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Looking at houses
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Basement to attic
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Questions to ask the lender
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What the lender will ask
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Understanding financing options
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Settling up with the lender
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